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Learn the tactics of digital personal selling and building salesforce 1. Learn proven techniques for being an effective
salesperson 2. Learn and use the direct digital communication and digital information at each phase of sales
process: preparation, contact, and scale. 3. Learn best practices for recruiting, training, building, and managing
digital high-performing salesforc
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LEMHEE : http://www.cyut.edu.tw/~peterwu2/
E-Mail : peterwu2@cyut.edu.tw
Office Hour :
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