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The objective of this course is to develop personal selling skills, and abilities to manage sales force within a
company. These skills and abilities that students will develop are able to help them to build excellent reputation in
sales jobs and successful marketing management careers in the future.
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E-Mail : ticon@cyut.edu.tw
Office Hour :
gy
[EREA] [FIED]
HEEFBMERE  FOREZH -



