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The students will have to study some commercial negotiation cases as the basic skills. The students will learn the
business knowledge and commercial negotiation skills on real negotiation practice.

e
O © &k
50238 : Bt
033 : Byt
0418 : B2
F0548 : B2
063 : Hrc3
073 © B3
#0838 : By
09 : %
#1048 © Hyc
551138 © B
1238 © HiS
1338 © By
143 © By
153 © BT
5168 © BT
170 © B8
H183 © JRH

58 B 7.8 77 =k
Hch% © 20%
AR © 20%
OBE#HRE - 20%
HREE - 20%
BT  20%

a0~ B o RS T b
AR - EREARGTEER -

1 LMSE M (B E T 1)

KIS E TR
e

AR RS EEE
e R

BETHER
E-Mail :



Office Hour :
EHi— ZE3~45] 3 BE:R-324;
EHi= 5E1~2 1 2E:R-324;
43 1%:4827
[EEEA] [51E0]
EEGEVERE  FUOREEH -



