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The course aims to enhance the connection between the theory and practice of negotiation skills and to broaden the
perspective of the understanding to the practice of negotiation skills. It is hoped that students learn to improve the
ability of applying negotiation skills in various business context.
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E-Mail : yupinchao@gmail.com

Office Hour :

T

[ReLE] [Z1LE0]
WM  HOAR AR -



