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課程目標課程目標

本課程在於使同學了解談判者的心理
活動、需求心理學、行為特點。 Objectives

The contents of this course range
from negotiator psychological
activities, demand psychology,
behavior characteristics, and so on.

教材教材
 Teaching

Materials
 

成績評量方式成績評量方式  Grading  
教師網頁教師網頁  

教學內容教學內容

學習如何在商業的領域裡與其他人做
協商

Syllabus

Topics covered will include:planning,
pre-negotiation preparation,
developing strategy and tactics,
negotiation techniques, and the
successful conclusion of negotiations.
Upon completion of the course, the
student should be able to employ
successful negotiating techniques to
common business situations.
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